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For your clients, the difference between a manageable claim and a costly one can come down to how quickly
they recognize that something is changing.

That’swhy Enlyteis laser focused on connecting data across the claim and turning it into timely, actionable
insight, to help your clientsidentify emerging risk earlier and intervene before problems become more complex
and expensive.

Here are 10 ways Enlyte helps your clients stay ahead of risk.

1. Flagging potential risk from the start

Enlyte’ s proprietary predictive models evaluate claim data beginning at first notice to identify cases that may
warrant closer attention or early case management. That gives your clients an opportunity to act sooner on claims
showing signs of greater complexity.

2. Watching for risk asthe claim changes

A claim that looks routine at first may not stay that way. Enlyte helps identify meaningful mid-claim signals,
such as a move from medical-only to lost time, surgery, opioid use or other developments, that may indicate a
claim is beginning to move off track.

3. Finding warning signsin medical bill data

Medical bills provide an ongoing view into treatment, utilization and cost. Enlyte analyzes that information to
surface emerging issues at the individual claim level while also revealing broader patterns that help your clients
understand where risk is developing across their book of business.

4. Using phar macy activity asan early signal
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Changes in medication type, dosage, duration or prescriber activity can point to increasing pain, fragmented
care, treatment complications or safety concerns. Enlyte uses these changes as timely signals that a claim may
deserve additional attention.

5. Connecting the full picture of the claim

Risk can be difficult to recognize when medical, pharmacy, utilization review, case management and other claim
information sit in separate places. Enlyte brings those data sources together, giving your clients a more complete
view of an injured individual’s recovery journey and helping make emerging risk easier to see.

6. Making treatment patterns easier to spot

Important warning signs can disappear inside rows of claim data. Enlyte uses visual treatment timelines and real -
time tools to help your clients quickly identify gapsin care, unusual treatment patterns, treatment occurring
before areported injury date and other situations that warrant a closer look.

7. Bringing outliersto the surface

Y our clients shouldn’t have to search thousands of claimsto find the handful that need attention. Real-time
dashboards surface claims that stand apart because of age, cost, complexity or other factors, allowing clients
teams to focus their attention where it can have the greatest impact.

8. Finding insight hidden in notes and medical records

Some of the most valuable information about a claim isn’t structured data at all. Enlyte uses Al within medical
management to help summarize large volumes of medical records and adjuster notes and surface relevant details
aclaims professional might otherwise miss.

9. Turning complex data into a clearer story

More information only helps when your clients can understand it quickly. Enlyte transforms complex clinical
and claim datainto intuitive views such as treatment calendars, body maps and clinical findings, helping
adjusters and clinicians see what is happening and make more informed decisions.

10. Getting insight to the per son who can act on it

Identifying risk is only the first step. Enlyte helps consolidate alerts, elevate the most relevant information and
provide guidance within the tools claims professionals already use to turn insight into earlier action.

Help your clients seerisk sooner

Enlyte' s advantage isn’t smply having more data. It’s connecting information from across the claim, identifying
the signals that matter and putting that insight in front of the people who can do something about it.

For brokers, that means a stronger conversation with clients: Where could risk be developing today, and do
you have thevisibility to act beforeit becomestomorrow’s high-cost claim?
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